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Idioms

Business English idioms, 
expressions and phrases

All in the same boat
De�nition (D): used to say that 
people are in the same di�cult or 
unpleasant situation
Example (E): We're all in the same 
boat because our company is 
closing and we need new jobs.

Back to the drawing board
D: starting something again from 
the beginning because it’s not 
working properly
E: This project is not going as 
planned, let’s get back to the 
drawing board and �x what’s 
going wrong.

To be in (out of) the loop
D: to be in (or outside of ) a group of 
people that share information
E: Our manager forgets to keep us in 
the loop about changes to the sales 
targets.

To be on the ball
D: to be competent, alert and 
quick to understand new things
E: Your team are really on the ball 
and getting great results.

To bring something 
to the table
D: to provide skills or attributes 
that can bene�t the situation or 
company
E: She brings a selection of strong 
analytical skills to the table.

To call it a day
D: to stop doing something (to 
leave work or do something 
else)
E: I think we have spent enough 
time discussing this project. Let's 
call it a day.

To corner the market
D: to control enough quantity of 
a product or service that enables 
one to then change the market 
price willingly
E: INTEL has pretty much cornered 
the market of microprocessors for 
servers. Their direct 
competition, AMD, is a distant 
second.

To cut corners
D: to do things most quickly and 
cheaply to save time and money 
but often compromising quality 
and breaking the rules 
E: The company’s decision to cut 
corners ended up costing them 
dearly when they got caught 
red-handed and had to pay a huge 
�ne for committing fraud.

To get someone’s foot 
in the door
D: to take the �rst step with the 
aim to progress further in the 
future
E: She took an entry-level job to get 
her foot in the door and got 
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promoted after 1 year.

To get someone up to 
speed
D: to update someone on the 
current situation or to give them 
all the necessary information
E: Why don’t you come to the 
o�ce and I’ll take the time to get 
you up to speed before we go to 
the meeting.

To get something o� 
the ground
D: to successfully get something 
started
E: We need to �nd an investor who 
can help us get this project o� the 
ground.

To go down to the wire
D: to deal with something that is 
not decided or certain until the 
very last minute
E: Discussions went down to the 
wire, but we �nally reached an 
agreement.

In a nutshell
D: used in order to summarise 
something into as few words as 
possible
E: This week's business meeting was, 
in a nutshell, extremely 
productive and informative.

To keep someone on 
their toes
D: to keep someone alert, 
energetic and ready
E: The management team make 
regular checks to keep everyone on 
their toes.

To learn the ropes
D: to learn the basics of a 
profession, a speci�c task or activity
E: It took her a while to learn the 
ropes, but now she is con�dent and 
we feel that we can count on her to 
manage her client portfolio 
e�ectively.

О� the top of your head
D: used when speaking about 
something without thinking in 

detail or checking facts
E: O� the top of my head, I can't 
give an exact number of 
complaints we've received.

To see eye to eye
D: to agree with another person
E: He doesn't always see eye to eye 
with his colleague about the future 
priorities.

To start/get o� on the 
right foot
D: to start a relationship in 
a positive way
E: Everyone hopes to get o� on the 
right foot when they start 
a new job.

Word of mouth
D: used in order to communicate 
or tell people about something 
verbally (not in writing)
E: Word of mouth is more reliable 
than adverts (or word-of-mouth 
recommendations).
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